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The Showroom Marketing team studies & analyzes hundreds of thousands of monthly targeted
web search that begin with "bath or kitchen showroom near me,” product categories such as
"bathroom vanities”, “farmhouse sinks” or “soaking tubs", & specific brands such as Toto,
California Faucets, Waterstone, & more, across hundreds of showroom URLs spanning North
America, which REALLY means that we know EXACTLY what motivates web browsers to turn into
buyers & sales opportunities in any market in both the B2C or B2B channels of commerce.

I\SAI_LORVIYE'I(')I%I\C/! ShowroomMarketing.com/Book E John@ShowroomMarketing.com @ (781) 780-2110


http://showroommarketing.com/Book
http://showroommarketing.com/Book
tel:7817802110

Search Statistics Prepared For: %) Mountain Supply

Product Category Keyword Searches: Showroom Keyword Searches:
D Keyword +J+ Impressions |:| Keyword +J» Impressions
[] Tools 772475 [ Bathstors 17.52
D Storage 3119.82 D Bathroom Showroom 11.21
D Gloves 2561.22 |:| Cabinet Showroom 5.54
[] Plumbing 2,525.31
[] Lighting 2,090.10
[] Toilet 2,079.44
D Farm Equipment 1,991.36
D Water Heaters 1,673.41 g
The Competitive Analysis below is just a sample report.
[] FirePits 1,327.85 Once you have live ads, Google will share exactly how
many % of the time your competitors are taking your spot.
[] Water Filtration 875.51 We can combine this with companies you already know to

show your ads when someone types in your competitors.

[] Valves 759.12
Brand Keyword Searches: Competitive Analysis:

) — Impression AT I
D Keyword - Impressions Display URL domain Jr Share Overlap rate
i You 56.45% =

[] Moen 966.24
modembathroom.com 35.48% 41.90%

[] Bosch 743.00
kohlerexperiencecenterlax.com 33.06% 36.19%

[] Rheem 300.18
builderssurplus.net 29.30% 33.81%
\:‘ Elkay 7226 polarishomedesign.com 27.15% 32.86%
D Deha Faucet 155.26 flooranddecor.com 17.20% 20.00%
homedepot.com 12.63% 15.71%

[ ] Franklin 129.08
homeadvisor.com = 10% 7.14%

[ ] Liberty Pumps 100.48
thekitchenstore net < 10% 6.BTY%

an ne
\:I Toto 9203 rebacksplumbing.com = 10% 7.14%
\:‘ Watts 83.16 labathroomvanities_com < 10% 5.24%

[] ol 78.03
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Get More Trades Accounts rrepared ror. T Mountain Supply

Builders, General Contractors and Plumbers (100+ Companies)
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Designers and Architects (187 Companies)
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Earn More & Do Less... Prepared For: T2 Mountain Supply

We've Worked With Hundreds Of Gold Standard Showrooms™ Since 2013

H20 Supply has experienced world-class results Over the last six years, Monique's has been awarded After two years of back and forth, the ProSource
from their internet marketing initiatives in ways they  three national Showroom of the Year awards, Supply team finally made the best investment for
have never seen before working with our company. increased revenue 26% year over year, and has line-item  their business. With the new home page design to
H20 averages one call per day from Google Ads, uses ledger detailing exactly where each inquiry came from, enhar_me the_ re;ults of the primarily product-focused
FB and email marketing advertising to grow their which inquiries lead to quotes, and how many website (which is powered by $pecBooks‘“), and after
footprint in the design community, and leverages inquiries become customers. our team course—correctgd their qugle Arjls and '
email marketing to acquire accounts from top gdded for.m a'?d call traCk.mg to their wgbgte, their
builders in the Dallas Fort Worth area that they have ‘Blanketing the first page of Google and tracking the fivelocations in the Carolinas are benefitting

. most important metrics is the top priority you have as a tremendously. Up and away, the ProSource Supply
never been able to reach in the past. showroom today...this team knows exactly the best way team is headed.

to accomplish that, and beyond!"

Jay Katz Michael Battista Jennifer Lopez
Owner President Director of Showroom Sales
H20 Supply Monique's Bath Showroom ProSource Supply

The ShowroomMarketing.Com Method™ Works Flawlessly With These Websites & Software Platforms
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Take The Gold Standard Showroom™ Test To Start Turning Online Insights Into More Income

+ Learn to see opportunities for your showroom that are
there for the taking but hidden in the shadows

+ |dentify possibilities and opportunities you never realized

+ Make being a Gold Standard Showroom™ your new normal

Ready To Expand Your Business Development,
Results & Return On Investment?

Visit ShowroomMarketing.com To Learn More
Or Call Us At (781) 780-2110
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